
WELCOME TO 
60 Days to Launch What You Love  



COURSE OVERVIEW



•  8 Weeks of coaching calls 

•  Calls will be Live on Zoom Tuesdays at 8pm CST 

•  They’ll be recorded and available inside the course



Call Overview 

1. Learning Objective (30 minutes) 

2. Homework (10 minutes) 

3. Q&A (20-30 minutes)



Questions 

1. Do the homework each week, so you can come ready to 
ask questions during Q&A on the following week’s call  

2. Ask general questions throughout the week inside 
Facebook, tag me if it requires my attention 

3. Submit questions for the call ahead of time at this link:  
https://haleywilliams.co/launch-what-you-love-
member-area/



OVERVIEW
How to be successful



1. Why mindset matters 
2. How to develop a success mindset 

3. How to overcome fears 

In this lesson, you’ll learn



Why mindset matters 
 

If your mind ain’t right, ain’t nothin gon’ be right 



 Developing a success mindset 

1. Discover. What purpose drives you to succeed? 

•WHY are you doing this?  

•What’s BEHIND the money and finances?  

•What part of this work makes you “come alive”?  

•What gets you out of bed in the morning? 



 Developing a success mindset 

2. Decide. Shift from interested to committed. 

•Take responsibility for your success 

•Make your success a priority (make time on the 
calendar!)  

•Be patient with progress. Focus on growth.  



 Developing a success mindset 

3. Determined. Focus on the vision. 

•Take uncomfortable risks 

•Seek to excel 

•Learn from mistakes 

•Elevate your gaze 



3. Overcoming Fears 

•  Your success will require your courage.  

•Bravery is feeling no fear and doing it. Courage is 
feeling the fear and doing it anyways.  



•Disregard Your Detractors 

•You Need to Have a Big Dream 

•Enforce Happy Hour 

•Choose good company 



1. Disregard Your Detractors 

•Don’t look for outside input on HOW until you 
have the WHAT. 

•It can be tempting to think gurus or “experts” 
can tell us how to be successful, but we need to 
stay true to ourselves, as cheesy as that 
sounds. It’s true!  



2. You Need to Have a Big Dream 

EXAMPLE 

Phase 1: I’m going to design and make bridal 
accessories and sell them. 

Phase 2: I’m going to pay others to make bridal 
accessories I design and sell them 

Phase 3: I’m going to build a business that can run 
without me at the center so I don’t have to be a 
slave to this company.  

Phase 4: I’m going to sell this company so I can do 
something new. 



3. Enforce Happy Hour 



4. Choose good company



2.HOMEWORK 

Identify your WHY? 
• Write it down on a piece of paper and hang it above where you 

typically work. Maybe your bathroom mirror where you get ready 
for the day.  

Identify your BIG DREAM 
• This isn’t the reasonable thing you think you can achieve this year. 

This is bigger than today or this year. This is BIG.  

Ask your “good company” to get in your corner and stay 
there, no matter what you may say to them about your 
resolve over the next 8 weeks. 


